
	[image: image1.png]



	August 2005 

	Keeping Contract Professionals One Step Ahead 


	[image: image2.png]



	Virtual Contract Manager, LLC Newsletter 


		in this issue

 

· SBIR Corner: SBIR - A Nice Add on Business 

· Consultant Feature: Chris Simmons of Rainmakerz Consulting 

· Simplified GSA Schedule Preparation 

· Contract Management Certification 

[image: image3.png]





SBIR Corner: SBIR - A Nice Add on Business 



If you are a small business and qualify to participate in the SBIR program, it is a natural enhancer to your existing business. If you are small enough you may be able to start a company using SBIR funding, but you will soon come to realize that if your sources of income are not diversified (with SBIR being only one source) you might fall victim to funding cycles and no income. Although the Government provides funding to spawn technology its dual mission is to help that technology grow into viable commercial technology. If you can not bring your SBIR funding to fruition via commercialization, then you may find yourself receiving less and less funding as the years unfold. 

Read On .... 

Quick Links... 



· Free CM Software Search 

· Free CM Consultant Search 

· Find CM Jobs 

· Purchase CM Publications 

Top of Form

Join our mailing list!
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Bottom of Form

	Greetings! 

I am pleased to report that the VCM network has been an instrumental in introducing companies in need of specialized expertise with the appropriate consultants over the past few months. It is truly a testament to the power of networking! 

If you have a need or upcoming project and don’t know where to being feel free to submit your inquiry so we can connect you to experts in that area keep you one step ahead of the game. As always, it’s a free inquiry! 

Summer ticks on. Enjoy. Lisa DeMaio 

Consultant Feature: Chris Simmons of Rainmakerz Consulting 
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Making ‘Rain’ with Rainmakerz Consulting The original American Indian rainmakers danced and performed other magic rituals to make rain. Today’s rainmakers generate new business and influence decision makers to ensure business success. 

Rainmakerz Consulting delivers tactical and strategic business development consulting services in the areas of capture management, proposal management, and business vendor evaluation/selection to name a few. Their extended network of specialized business development companies represents literally thousands of virtual capture, proposal, training, business communication, coaching, and other subject matter expert’s consultants to support your business development needs. 

Rainmakerz consistently yields tangible results that exceed client expectations. In the past three years they have supported the successful sale of products and services at ACS, EDS, Keane Federal Systems, Perot Systems, Raytheon, and other lesser known clients in excess of $3.3 billion. Their growing list of over 30 clients includes AT&T, BankOne, Booz Allen Hamilton, Citigroup, the Worldbank (IFC), and other companies providing services to 13 Federal Agencies and a number of other public and private organizations. 

The results speak for themselves. In addition to securing new business Rainmakerz implements business development processes and tools that have been instrumental in increasing customer efficiency and effectiveness. They consistently achieve “Excellent” ratings (4.5 or higher out of 5.0) on all projects across 12 evaluation categories 

Virtual Contract Manager has collaborated with Rainmakerz on a number of opportunities over the past year including Humana, Watts and Associates and others. Contact Rainmakerz Consulting to see if they can help you turn the challenges of today’s changing business climate into new business opportunities. Please tell them that you heard about Rainmakerz via the VCM Network. 

Chris Simmons is the founder and principal member of Rainmakerz Consulting. He is a seasoned executive and entrepreneur with over 19 years experience in the areas of business development, marketing, sales, relationship/alliance/channel management, contract management/negotiation, and project management. He is responsible for the sale of Information Technology products and services totaling over $3.3 billion. 

To find out more about what customers say about Rainmakerz services, or how Rainmakerz can help you manage your business, contact Chris Simmons at (202)255-2355 or via email at chris@rainmakerz. biz 

Get a Quick Quote from Rainmakerz Consulting 

Simplified GSA Schedule Preparation 


Client Dimensions recognized that a number of smaller companies could benefit from getting on the GSA Schedule, but often could not afford traditional consulting fees. They also could not afford to take the time to do the proposal themselves and were seeking a solution that fit somewhere in between. That's where TurboGSA comes in. Client Dimensions has created a lower cost option by automating and simplifying significant portions of the proposal development process while still providing consultation as needed. Every TurboGSA client receives access to the web-based system and access to an assigned, experienced Advisor, both for a very low fixed fee. 

If you prefer, Client Dimensions offers its Signature Service in which they provide complete support, preparation and advice throughout the process. 

Accordingly, TurboGSA specializes in helping Small-to Medium-sized Firms obtain their GSA Schedule. Its innovative service for smaller businesses is a low fixed fee, low cost solution featuring guaranteed results, personalized, high level support, and training on how to market your new schedule. 

Get your Quick Quote from TurboGSA! 

Contract Management Certification 
Early on in my career I was given the opportunity to sit for NCMA’s Certified Professional Contract Management (CPCM) certification test. At the time I worked for GTE, now General Dynamics, and embraced the notion of the task. I formed an informal study group with my coworkers, that caught the attention of my Managers and soon everyone in the Department was “highly encouraged” to participate in the study group and to take the exam. Needless to say some of my colleagues were not too happy that I had been the catalyst that imposed this additional task to their work day. Nonetheless, they showed up at each study group (at least for awhile.) 

I am the type of person that embraces learning. My career at that point was top priority and the sky was the limit. Naturally this was just one more opportunity that I had to tackle if I was going to make a career in Contracts. To me getting certified was a “no brainer.” There was another influence in my life that made a difference as well. My father-in- law a retired doctor had always told me to get as much certification as you could as early in your career. From his experience he had found that as time moves forward, certification in any field grows more and more difficult to achieve. The bar on excellence is moved up and the requirements to fulfill the prerequisites are heightened. Having great respect for this man, I took these words to heart and pursued my CPCM certification via NCMA. 

True to form, my father-in-laws general presumption about certification rang true. Almost 10 years later, there have been many changes to the certification process at NCMA. As time ticks on certification in general has become more complex. With that said, I am happy I pursued the CPCM certification early on in my career. The test was cumbersome, as it consisted of hour upon hours of essay style questions pertaining to contracts. Nonetheless, as my career has unfolded I find that it is a steadfast credential that adds to my competitive edge. I can not help but think that it was an instrumental part of numerous job offers I’ve received and ultimately part of the puzzle that makes up my overall career success. 

Read on about the certification requirements... 
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